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NEAL WEICHEL

MORE EXPOSURE.
MORE KNOWLEDGE.
MORE SALES.

NO ONE SELLS MORE HOMES THAN NEAL...
ONE OF CALIFORNIA'S TOP AGENTS.

Thank you for the opportunity to present my qualifications and

marketing plan to sell your property
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CONTACT NEAL:

Marketing Plan

Why Hire Neal Weichel?
My Staff and Their Roles
Internet

Magazine

Network Group

Sample Ads

Sample Flyers

RE/Max Rankings

Track Record of Sold Homes

. Client Testimonials

My Website

Offce: 661-284-5080

Fax: 661-284-5084

Website: www.nealweichel.com

REMIX

of Valencia

25101 The Old Road

Santa Clarita, CA 91381




NEAL WEICHEL

MARKETING PLAN

The key to my marketing plan is the daily contacts | make to prospective buyers and to top agents in town who have buyers for your home. Traditional methods of
waiting for buyers to come to us ("Passive” Marketing like open houses or advertising) are not nearly as effective as physically contacting potential buyers or their
agents and convincing them to look at your home. “Active” marketing makes the difference and 6 days a week you can count on me to promote your home to buyers!

Put listing in MLS computer.
Put lockbox on property.

Put sign on property.
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Put home on internet and use IDX technology to submit photos at www.nealweichel.com, realtor.com, zillow.com and trulia.com - the top real estate websites - as
well as over 350 other Real Estate websites.

*Email network groups.
*Call all agents who have recently shown homes similar to yours and see if their buyers are still available.

*Call all buyers who have recently viewed homes similar to yours. | know where the buyers are for your home because we track them!
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Prepare photo flyer.

9. Prepare 1-800 call capture rider to attach to your sign. This is the way we can track every buyer who is interested in your house.

10. Target mailings to prospective buyers for your home.

11. Video home for virtual open house so that your home can be viewed via computer 24 hours a day! (If appropriate)

12. *Promote home at SCV network meetings - the best agents from the best companies in town! (Tuesdays)

13. *Promote home to Re/Max agents via email!

14. *Contact prospective buyers everyday, directly, ask them when they plan on moving, and tell them about your home.

15. *Contact every qualified buyer in our database to show them your home.

16. 1 will call you regularly with buyer feedback, updates in market conditions and details of what we are doing to market your home. (Fridays)
17. E-mail you: “CMA” on market activity - new listings and sales, changes in the market place and other suggestions for getting top dollar.
18. Continue the above points weekly until an offer is written.

19. Pre-qualify any prospective buyers. We will not open escrow until the employment ratios, down payment, credit scores and ability to close are all checked.
20. Negotiate on your behalf and open escrow!

21. Handle all negotiations, inspections and disclosures in escrow until the closing.

Once in escrow, Barbara Redman is your point of contact. She will coordinate everything with the escrow officer. (Arrange termite, physical and appraisal inspections,
order title insurance, check escrow instructions, etc.) All you need to do is sign escrow instructions and the grant deed and tell us how and where you want the
proceeds delivered.

*Active, not passive marketing ~ **My staff is available 9-5 daily to help with your transaction.
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MARKETING PLAN

After 20 Years of Training, Coaching and Selling | Have Learned
That These Are The Skills That | Need To Help You!

Top Skills of a successful salesperson:

Managing time and following a schedule.

Looking for and finding buyers and sellers dalily.

Converting leads into highly prequalified appointments.

Making an enthusiastic and energetic presentation.

Pricing property properly.

Showing property in a manner that causes it to sell.

Dealing with buyers questions and objections.

Bringing buyers and sellers together.

Delegating to a well trained staff.

Doing “It” daily.

Asking good questions to determine motivation.

Listening intensely to clients and prospects.

Skill of getting people and agents in my market to work with me.
Providing Services that cause people to come back again and again.

Developing motivation in myself.

| work on these daily!




NEAL WEICHEL

WHY HIRE NEAL WEICHEL?

QUALIFICATIONS
After graduating from UCLA, | spent seven years in the corporate sales environment as a top salesperson and sales

manager.
| began my real estate career in April of 1991 and have been one of the top agents in Santa Clarita since 1992. Since 1999
| have been the top producing agent in Santa Clarita and in the Top 5 in all of California. However, all the accolades,
awards and accomplishments wouldn't mean much without creating happy clients along the way. Year-to-date, more than
70% of my business can be attributed to positive word-of-mouth referrals from past clients.

PHILOSOPHY
| believe today's real estate market requires specialization. | specialize in the Santa Clarita Valley. In order to properly

service a home buyer and/or seller | need to know all the details of a given area. Since my clients are counting on my
expertise, | consider it my responsibility to know what is new on the market that we compete against, price reductions and

what homes received offers. This is done every day.

ADMINISTRATION
Providing “first-rate” service to my clients has always been my top priority. The amount of disclosures and paperwork has
tripled since | began my career in Real Estate. This requires the staffing of a full-time agent dedicated to following up on and

responding to the many requests, calls and emails generated by clients, cooperating agents and ancillary service providers.

Barbara Redman, my full time escrow coordinator, is outstanding in this capacity. Together, her effort allows me to dedicate
more time to what | do best - prospecting for buyers and sellers, networking with other top agents, negotiating contracts and

marketing your home.

Chad Hartman is my full time listing coordinator, handling all disclosures and tracking the agents

who show our listings so | can give sellers feedback and updates.

COMMITMENT
As a Realtor, | have a written contract with my clients. Part of that agreement involves terms

like, “good faith,” “diligent effort,” “looking out for the best interests of the client” etc. | want you
to know that | take this very seriously. As a client, you will be treated and serviced as | would

want to be treated and serviced.




NEAL WEICHEL

MY STAFF AND THEIR ROLES

Sometimes people ask me when they work with me, do they get me? The answer is emphatically... yes! All the

marketing, pricing strategy, networking, and ultimate sale of each home is my responsibility. With that said, 20
years of selling Real Estate has convinced me that the public demands a high level of service that is impossible
for a single agent to give. To have a full-time Listing Coordinator means my clients have twice the effort
promoting their home and soliciting agent feedback. To have a full-time Escrow Coordinator means that all time
lines are regularly reviewed and adhered to, and there's always someone in the office to answer your call.

A full-time Marketing Director means to you the best possible exposure for your home and a strong commitment
to the internet. Everyone on my staff is licensed and personally trained by me. Simply stated, we meet daily to

make sure our clients are getting the highest level of service and we are always striving to improve.
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MY STAFF AND THEIR ROLES

BARBARA REDMAN, Escrow Coordinator/Office Manager

CHAD HARTMAN, Marketing Director/Listing Coordinator

LAUREN KOBE, Buyer’s Agent

ERIC WHITE, Director of Field Services

MARCUS SLATON, Realtor - Listing/Buyers Agent




NEAL WEICHEL
INTERNET MARKETING

s technology improves, it is of ever-increasing importance that I stay right along with it

in terms of new ways to get your home exposure. That is why | not only have a full-scale

website with all my listings, along with access to thousands of MLS's across the nation,
but also use a variety of other websites to generate exposure for your home. With a little help
from Realtor.com, Trulia.com, Yahoo Real Estate the SoCal MLS, and IDX technology | can
insure that your home can be viewed from over 350 websites all across the world!
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NEAL WEICHEL
INTERNET MARKETING

TAKING YOUR HOME TO BUYERS EVERYWHERE

Every performer needs an audience.

Now that you've got a fantastic image and a
== sound marketing plan, it's time for one final
wl step; getting it in front of buyers. This
important step is what separates
ourFactory from the competition by
offering the most comprehensive
syndication plan anywhere. Take a
look at where buyers will be viewing
your home:
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NEAL WEICHEL

MY MAGAZINE

Hi, my name is Neal Weichel and welcome to

The Realtor.

This magazine is the latest version of the newsletter | have written since 1992, which
keeps busy people informed about Real Estate in the Santa Clarita Valley. This magazine, is
meant to be - a no fluff, factual analysis about trends, future growth, and insight into Santa
Clarita real estate from someone who has studied it extensively for twenty years.

-Neal Weichel

NEAL WEICHEL
THE REALTOR®
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THE SCV
NETWORK
GROUP

TWENTY
GREAT
AGENTS

661-259-5960 651-212-9900
Lic. 801001818 Rl =01204923
Pam Ingram

G61-291-1PAM (661) 286-B672 B61-254-1650

Lic. #@1184454 Lic. #O01L0FO16 Lic #01042332 Ui, S01017FRY Lo #010351%0

RIE 7 MU of 2ara Cartin Coldwell Banker Vista Realt

661-284-5046 B51-964-1643 661-253-2112 B61-714-7387
Lop, SOGSBO01T Lic 201031 297 Lic. #907EE0 Lis, #OSSTIGES Lhr, S OLGDEILT Lic SOI0DAE5D

Evelyn Taibi Meal Weichel Joyce Blackburn Brian Palmer

B sl

Realty Executives RE/MAX of Sants Ciwes RE .I'Hu.ul Gty Clarris ican
661-250-0026 661-284-5080 661-2B4-5461 661-312-6720 661-964-1675 661-702-4663

Lic. ¥ DILIXIIG Lic. #011073T6 Lic 8ao9i2i38 Lic. #C1TTSTET Lhe, #O01043652 Lic, #0104 7028

Mike Bjorkman Kathy Waltersan

RE/MAX of fssis Csirns Realty Executives RE/MAX of Sants Dt i Re/Max of Santa Clarita
BEL1-702-4700 661-286-8635 661-284-5506 661-259-1100 661-284-5034

Liz. #OL1G004% L, #D0GLEETT Lic, #O10228T6 Lic mDOGLeDS Lie. FOLOSATS0

“"The SCV Network Group” is made up of the Top Producing Realtors in the Santa
Clarita Valley. For over 15 years we have met weekly to put our buyers and sellers
together and share market information. It is often our listings that sell first, and for
top dollar. In 2008 we represented over 800 buyers or sellers out of about 3000
resale transactions, The SCV Network is a strong group on your side that you can
count on for your next real estate transaction.

In 1992 the market was very slow for sellers. Many agents that were left simply didn’t know how to work in a tough
‘buyers’ market and it seemed like the same 70 or 80 agents were out showing property, going to MLS realtor meetings,
and writing offers. A group of us decided that we would invite the top agents in town from different companies to a weekly
network meeting where we would try to put our buyers and sellers together. We have been doing this since the 90’s and
the group functions like its own company — we network buyers and sellers, get more showings for our listings & share
information about other agents from respective agencies, buyers and sellers that we might mix in with our buyers and
sellers to produce multiple transactions.



REMAX OF VALENCIA

2009 TOP 25

Neal Weichel
Carol Anderson
Louie Guerrero
Kathy Watterson
Paris Maclvor
Joshua Suess
Mike Bjorkman

. Monica Barkley
Sam Heller

10. Susan Grantham
11. Laura Coffey
12. Tracy Hauser
13. Kathy Bost

14. David Rendall
15. Miguel Soler

16. Laura Dietz

17. Brian Palmer
18. Teresa Kucharski
19. Craig Volding
20. Jon Flaig

21. Mike Metcalf
22. Tami Cicerello
23. Jeremy Gray

24. Paul Atkins

25. Lauren Nemeschansky
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[l WMN-GI Valencia

Tha Official Real Estane Company of the Sania Clarfa Valey

25101 The Old Road
Santa Clarita, California 91381
Office: (B61) 255-2650

Earh gllice indepandantly cwned & ppsirilad

O WM Km Valencia

The OMicie' Real Estirle Company of the Santa Cama Valey
27720 Dickason Dr.

Valencia, California 91355

Office: (661) 702-4500

Each ofics mdenendently owmaed & oparated



March 24, 2010

Meal Weichel

RE/MAX of Valencia
25101 The Old Road
Valencia, CA 91381

Dear Neal,

It gave us great pleasure to acknowledge your outstanding performance at our recent
awards ceremony. Congratulations on receiving RE/MAX International’s top honor -
The Diamond Award. We were also pleased to recognize you as our #1 Top Salesperson
of the year. .. for the 10" year in a row.

Your awards are a reflection of the outstanding service you provide. We acknowledge
your hard work, quality customer service and unparalleled sales achievement. We look
forward to your continued success,

Congratulations,

Uece

hn & Alice (YHare

Broker/Owners

RE/MAX of Valencia

Mm-af Valencia

Tha Official Real Estade Company of the Sania Clante Viavey ™

25101 The Old Road
Santa Clarita, California 91381
Office: (661) 255-2650

Each offics indepanden®y owresd & operaied

] WMPX":{ Valencia

The Official Real Esale Company of ihe Santa Clanta Vadey*
27720 Dickason Dr.

Valencia, Califomia 91355

Office: (661) 702-4500

Each offios i oamod & operated
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REAMPX

versus the Industr y

Nobody Sells More Real Estate Than RE/MAX®

TOTAL U.5. TRANSACTION NUMBER OF MUMBER OF NUMEBER OF
TRANSACTION SIDES PER COUNTRIES OFFICES AGENTS
SIDES U.S. AGENT WORLDWIDE WORLDWIDE

812,056 13.5 79 6,414 92,071

650,229

438,422

318,600

117,196

Snthebys

INTERRATICNNA

Bette
ﬂ[ l“.‘u RS ; : 103

!-' ATE

Copyright © 2010 RE/MAX, LLC. Each RE/MAX office is independently owned and operated.



YOU NEED CERTAINTY.YOU NEED ANSWERS. You NEFD NEALWEICHEL.COM

Get all the right answers from | MORE LISTINGS. NEAL WEICHEL

the most experienced agent | MORE KNOWLEDGE.

in 5anta Clarita. MORE SALES. 661 2845080

www.nealweichel.com
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CUL-DE-SALC! Larrye yard cath ponl sp, nice S epes WITH PODL HIZED LOT! GRCAT (PSEADCES 700 - Srewte in Popolar aner Beee plae, ou-cbe-sae locathe o4 hasmeoms
phtia eourr + ans ol palme Geeat Baoe plan wits 7 hede kisrher, aclvate [neation tp ahaee stee wish privice diivesay, F et g ard Wil Bedianmebathenm don, Laroe
up iall with #tached Bathsl plus openc o', fun toed & laoadey and &1 Baths, meeeetized tile Sancs Full Bedegrmcharh kitche g e sranite, hiac fpiesh, family ronm with bl
Lath oy, 3-Car garage witu e, Kower ball decer duest + efice, 3 bedrooms + 1000 we, Luibcing ard amirrsed e Stoez (e cteadzd arpol saren 2-boee paink. tioe
Uarcanghwsul, -wocc + Lile lours laovoghoul ML T 522 weanc ey SHALY Lilincds and wisdow Lieelnsnls - SHAHI

MAGNMIFICENT WESTRIDGE
GUARD GATED CUSTOM WITH
INCREDIBLE VIEWS!
Culbde-sac location, pool + spa, outdoos
fireplace, exceptional floor plan with ful
pedibath dewn, huge family room, game
room, 4 hedrooms up. Awesome Upgrades
—wonod, granite, stone - WHAT & PROPERTY
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SANTA CLARITA' S TOP AGENT. NG OME SELLS MORE HOMES THAN NMEAL:
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FLYERS

e .

26937 Granite Ridge Court = Valencia

— . -

——
5 bedrooms 5 baths Highly upgraded w/granite Wood & tile flooring + Built-ins
4 beds + loft up, 1 bed + 4129 square foot Stainless steel appliances Exceptional hardscape w/pool, spa &
office down Largest model Breakfast bar & formal dining room ~ BBQ

{’H\
RE/VIRY :
www.nealweichel.com

NEAL WEICHEL

www.nealweichel.com
661.284.5080

SANTA CLARITA’S TOP AGENT... NO ONE SELLS MORE HOMES THAN NEAL.
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NEAL WEICHEL

TRACK RECORD
MORE THAN 2000 SOLD BY NEAL

The only Realtor in SCV with Over $1 Billion in Real Estate Sold!”

STEVENSON RANCH - 604

25817 Meadow Lane 25756 Hood Way 25841 Royal Oaks Road 26172 Twain Place 25122 Huston Street
25820 Arbor Lane 25342 Fitzgerald Avenue 25808 Flemming Place 24972 Southern Oaks Dr 26826 Mﬁ* Court
25742 Hawthorne Place 26010 Twain Place 25605 Chase Street 25122 Steinbeck Avenue 26608 Brooks Circle

NEWHALL - 180

19304 Ackerman Avenue 25049 Highspring Avenue 21001 Oakriver Lane 26212 Crimson Court
24834 Bella Vista Drive 18828 Vista Del Canon C 23656 White Oak Court 21013 Oakleaf Canyon Dr
21307 Oakforest Lane 23420 Glenridge Drive 25073 Everett Drive 18864 Vista Del Canon G

VALENCIA - 765

ﬂ'

27167 Saddlepeak Trail 734 1sfi 26958 Granite Ridge Court
] o . —

28329 Hulsey Court 22758 Shadow Cliff Court 28225 Stonington Lane 20102 Cavern Court

T qr—, .
21455 Carol Sue Lane 28309 Contessa Avenue 25087 Barnhill Road 27347 Catala Avenue 28113 Seco Canyon Road 77
28139 Bobwhite Circle 87 22610 Paragon Drive 22078 Gold Canyon Drive 19727 Byrne Place 29109 Starwood Place

—— . i

CANYON COUNTRY/AGUA DULCE - 340 : ;
29563 Poppy Meadow St 17773 Cape 4asmme- — 30419 Sunrose Plgce_ 18630 Ej‘ 1_36 0 . 2011¢€ fmine Street
26848 CIaudeﬁéStrQeLZLazz_gs_g%Mﬂ Rmch'*RE _-'_"_Zgg_fg'lotfspnngﬁk\v

19766 Terri Dr - 28822 Oak Sprlng Canyon Rd 27557 Glasser Avenue

9*«1%26%%’5" /an Lane  © ¢ 1€ :_._ limore Street

CASTAIC - 62
28017 Forst 29039 Concorse Drive 30508 Terraza Court 28510 Applewood Lane 31926 Citrine Court
30516 Gibraltar Place 28454 Cascade Road 27506 Amethyst Way 27731 Buckskin 25821 DeQuinc
28451 Oak Valley Road 27933 Lassen Street 29965 Muledeer Lane 31302 Castaic Oaks 30905 Gilmour

SANTA CLARITA'S TOP AGENT...
amn NO ONE SELLS MORE HOMES THAN NEAL.

Get all the right answers MORE LISTINGS.
from the most experienced MORE KNOWLEDGE.

agent in Santa Clarita.
MORE SALES.
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NEAL WEICHEL

NO ONE SELLS MORE HOMES THAN NEAL

L) GEt Listing Updates, Save Favorites, and More! Login |« Hesdp fo - Chat with the Team

Details

Map

Zoom — ||-||i||||+ Map H

42 properties found; 35 on map
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25854 Shady Dak Lane, Valencia

$1,699,990 , = ’ f @ @1-
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) Add as favarite

15829 Flemming Place, Stevenson RY 12
$1,100,000

: 4,124 2q ft
Lot size: 12,553 sq ft

) Add as fevorite
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26867 Wyatt Lane, Stevenson Ranchj 14
£799,900 -

da, 4 bhaths
1 3,607 sq ft
+ 15 BOD =5

=] save This Search 0

Get RSS Updates
. et Emall Updates

The infermation being provided by BoeCalMLs, CRISHst Regional MLS and/or CARETS is for the consumers personal, nos-commercial use and may not be
wssd for eny purpose other then to identfy prospettive properbies wazemer may be interested in purchasing. Any information relating to resl estate for
aafe referanced on thiz web zite comes from the Intermet Gata Exchange (10%) orogram of the SpCalMid, CR1BHet Repional MLE andfor CARETE. Thez wab
sita may reference rez! estets llsting{s] hald By a brokersge finm other than the broker andfor agent who owns this wed site.

The accuracy of all informetion, regordle=s of source. incloding but not limited to squsre footnges and lot zices, in desmed refinble but not goarantesd and
should ba perzonally vasfied through personal inspecbon by andfor with the appropriate srofessionals, The data contained herein iz copyrighted by
SoCalMLS, CRISkst Raglanal MLS and/or CARETE and Is protectad by sl applicabies copynight laws. Any unauthonaed disseminatan of this information iz in
wialation of copyright lavs and s atrictly prohibitsd,

Copyright SocalMLE®, CHISMet Rogicnal MLE®, CASETER

Progarty Information B 2010 SoCslMLS Inc. All Aghta ressred. Cednin infarmetion contained hemin = dericed from information which i the licensed
property of. .and copyrighted by, SoCalMis fnc.

& 2010 Diverse Solubions

A'S #1 CHOICE IN REAL ESTATE FOR THE PAST 10 YEARS!






